Solution Brief :: Strategic Sourcing

Provider Evidence
Integrating Evidence, Technology,
People, and Processes.
You don’t always have enough time or resources to research clinical
evidence for the latest medical technology, or adequately compare
competing devices. TractManager’s provider evidence solution and
services provide high-quality clinical, operational, and financial data
to help you choose the most effective products.

Make decisions, quicker.
By asking the right questions and gathering the appropriate evidence, our
clinical team gets you started in the right direction, so your search can get to
the right answers, fast. Our Clinical Advisors are veteran RNs with decades of
hands-on experience. They work collaboratively with your team to assess the
impact a technology or product may have on outcomes, clinician satisfaction,
insurance reimbursement, and your strategic imperatives.

Save Time and
Reduce Backlogs

After using our solution, TractManager
clients typically spend 45% less time
evaluating a new product or product
refresh than before.

Prioritize
Requests

Our structured decision-support
framework helps you triage requests and
prioritize products that will have the most
strategic impact.

Standardize
Utilization and
Acquisition

Identify and eliminate waste (e.g.,
ineffective products), and standardize
clinical practices, vendors, and products.

Integrate Evidence
Into Value Analysis

Improve evidence quality, and accelerate
the time to reach a decision.

$6.3M
Memorial Hermann saved
$6.3M annually by discontinuing
the use of bone marrow
aspirates and amniotic tissue
products for which there was
insufficient evidence to
support their effectiveness.

$600K–$900K
Centura Health saved
$600k–$900k annually by
standardizing the use of bone
cement based on unbiased
clinical evidence assessments.

How Can We Help You?
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Unbiased Evidence That
Never Gets Lost in Translation.
By providing the relevant clinical and financial evidence,
TractManager helps your purchasing team save time
evaluating requests for products and technologies that
don’t improve patient care.

Decision
To Buy

Our experts combine and translate real-world clinical and
financial evidence to recommend technologies and products.

Provider
Evidence

We assess the clinical, operational, and financial impact
of each technology you’re considering.

Basic Initiative
Analysis

Our Clinical Advisors help you understand your utilization and
standardize your practices, products, and processes.

Value Analysis
Assistance

Our Clinical Advisors search the literature and translate the evidence,
helping clinical and financial decision-makers reach consensus.

Learn More About Value Management.
TractManager’s Provider Evidence services are an essential component
of our Value Management solution, a technology-enabled framework
for the structured distribution and evaluation of decision-support data.
Together, they aggregate the evidence, safety, regulatory, recall, spend,
price benchmarking, and contract data necessary to evaluate capital
equipment, med-surg supplies, and outsourced services.

Complimentary Summary Report

For a complimentary assessment of your current value analysis
efforts, contact us today. We’ll analyze the effectiveness of your
organizational decision-making processes and technology, and
help you chart a course toward improvement.

To learn more, visit www.tractmanager.com.
TractManager empowers the unsung heroes who make healthcare organizations run, with insights
and technology that lead to smarter decisions. From improved sourcing decisions, to compliant
contract lifecycle management, to credentialing and provider management, we help people run
their healthcare systems at peak efficiency, with minimal risk. And when that happens, something
pretty wonderful happens — patients receive better care.
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